


From Global Investor to You
For the past decade, the team behind Global Investor has pursued a singular objective: To be the world’s most compre-
hensive source of market analysis and financial data. 

Our ambitious goal has reached far beyond news and analysis. It has meant dedicating our extensive experience and  
research to providing our readers with in-depth reports and extensive guides to absolutely everything you need to 
know about investing in the global marketplace. 

Over the past several years, we’ve offered our readers guidance on everything from the ins and outs of direct investing 
and geopolitical risks impacting the energy, tech, commodities, telecom and even biotech sectors.

But the investment world is being reshaped rather dramatically, and now there is another important topic we would like 
to share with our readers: Private Placements. 

At a time when private capital is dominating the world of finance and brilliant high-growth companies are staying 
private longer, IPO bigger and offer private equity deals after they’ve gone public, nothing is perhaps more important 
to the question of wealth than understanding private placements. 

This is how the super-wealthy have become, well … super-wealthy. But this vast sea of opportunity need not be con-
stricted to the Top 1%. The potential here is significant reward; but that reward also comes with significant risk—so 
private placements aren’t for everyone. 

That’s why we spent the past year putting together, for you, the “Ultimate Investor’s Guide to Private Placements”.  
Because these opportunities are rarely advertised and typically reserved for insiders, there is very little information out 
there to help other sophisticated investors understand the process and potential. 

In this free 50-page guide, we lay out everything you need to navigate the world of private placements, all in a single 
volume. It’s everything you need to know about buying publicly traded stock at a major discount. 

We hope that it will open up an entirely new world of investment for our readers, and perhaps, in so doing, even further  
reshape our dynamic investment climate, where any accredited investor can get in on the good things before they are 
diluted.

Thank you for reading, and enjoy!

James Stafford, 
Founder and Publisher of Global Investor      
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The legendary investors of our world aren’t legendary because they own a bunch of Apple or Amazon stock—they’re 
legendary for an entirely different reason …

They create the right relationships to get discounts on stocks, either from private companies before they IPO for multi-
ple times the payback, or from public companies who are increasingly turning to private offerings. 

Public offerings are for the masses—lower risk, and much lower reward. 

Private offerings are for high-net-worth individuals, millionaires and qualified individuals who may not be full-fledged 
millionaires yet, but are well on their way.  

Private money dominates the market, and the path to real wealth is sought through private placements. 

Massive pools of private capital are circling around the key growth industries.

In fact, McKinsey says that global private equity net asset value grew twice as fast as public-market capitalization this 
century. 

Private equity went absolutely crazy in 2017: 

 » $2.4 trillion was raised privately
 » $1.6 trillion of that was through private placements alone

It’s been a massive shift in investing, and 2018 was also impressive and only served to solidify the trend: 

 » Global private equity deals hit $1.4 trillion in 2018
 » In the U.S. alone, and just for PIPE and Private Placements, 2018 saw $44.6 BILLION raised in 875 transactions

How Investors Become Legendary
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Why? Because investors are hungry for exposure more 
than ever, and truly diversified investment means tapping 
into the private markets. 

The bottom line: Private placements are now mainstream, 
and this is where the next legends will be born. 

Global private equity deal volume, 2000 - 2018 ($trillions)

2000 01 02 03 04 05 06 07 08 09 10 11 12 13 14 15 16 17 18

0.2
0.1

0.2
0.3

0.4

0.6

0.9

1.4

0.7

0.3

0.6
0.7 0.7

0.8

1.1
1.2

1.1

1.3
1.4

2015 - 18
CAGR, %

5.8

2017 - 18
CAGR, %

6.4

Data source: Preqin

Seismic Shift in the Market

It’s not without reason that the Wall Street Journal calls 
private fundraising “the fuel powering corporate America”. 

At least $2.4 trillion was raised privately in 2017, accord-
ing to WSJ. 

Deals known as private placements, the largest chunk 
of the private markets, raised at least $1.6 trillion for  
businesses last year, according to the Journal’s analysis of 
more than 40,000 filings. 

The US private placement market is highly 

competitive. There is a ton of money look-

ing for limited supply of assets. That means 

you have to connect with the right people to 

find the right opportunities.
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In short, our financial landscape has been redesigned by private capital. 

Annual Aggregate Private Capital Raised by Asset Class, 2007 - 2017

2008 20092007 2010 2011 2012 2013 2014 2015 2016 2017

0

100

200

300

400

500

600

700

800

Data source: Prequin

Private equity Real estate InfrastructurePrivate debt Natural resources

A
gg

re
ga

te
 C

ap
ita

l R
ai

se
d 

($
bn

)

414

73

139

44
13

407

100

148

41
18

213

24
53
11
13

178

41
55
33
12

226

44
78
26
11

234

63
85
29
31

316

72

108

49
33

359

74

114

43
31

344

100

136

47
44

414

97

126

66
25

414

73

139

44

65
20

Everyone, from huge sovereign wealth funds, private equity sponsors and family offices are taking over the capital 
funding of key growth industries.

Private markets trailing fundraising hit all-�me high in 2018
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Or consider Canada--and the wildly hot private place-
ment situation for companies on the Toronto Stock  
Exchange (TSX), where newly relaxed regulations finally 
open up opportunities for easier private placement offer-
ings and transactions. 

Asia, too, is bursting with opportunities. Here, capital 
markets have grown faster than anywhere and the influ-
ence of private capital is massive. China’s Ant Financial 
fintech giant boasted the biggest-ever private placement 
funding round on the planet--$14 billion. And bidders 
fell over themselves to get a piece of this pie. 

For “accredited investors”, the opportunities are many 
and varied, from crowdfunding and pre-IPO placements, 
to multiple forms of private credit and debt offerings 
through both private companies and public companies. 

But before we get into the opportunities, it’s important 
to understand why these opportunities are only typically 
only available to accredited investors, and what qualifies 
you to be an accredited investor. 

Imagine the money being made when a company such as 
Airbnb has remained private for 11 years, yet is valued at 
over $30 billion. 

Or think Telegram, the controversially popular mes-
saging app that in 2018 decided to get into cryptocur-
rency in a big way—and needed billions of dollars 
to make it happen. Telegram didn’t hit up the stock  
market for this, they hit up private investors. And those 
investors had no problem letting go of $850 million for  
Telegram, even though it was a private company whose 
finances and ownership were shrouded in secrecy. Why 
did so many investors come forward for this? Because 
this is the point in time where the real money is made. 

And then imagine what happens when those companies 
go public: Pay day for all the insiders.

“The growth of private capital is a very 

pronounced trend. It’s a phenomenon 

heavily focused on technology, a sector 

in which even highly valued companies  

prefer to drive growth further in private  

hands without worrying about explaining 

quarterly earnings.”
Jim Amine, Credit Suisse

“Investors’ motives for allocating to private 

markets remain the same, more or less: the 

potential for alpha, and for consistency at 

scale.”
McKinsey Global Private 

Markets Review 2018
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Accredited Investor Defined
The average investor is limited to investing in companies 
that are publicly listed on stock exchanges. These compa-
nies that are open to these average investors are required 
under SEC rules to regularly publish financial state-
ments and are obliged to follow a whole host of rules and  
regulations designed to protect investors.

But a small number of investors are able to invest  
directly in… well, anything. This subset of investors— 
called accredited investors—can invest in companies  
and projects that do not adhere to all the public report-
ing requirements as laid out by the SEC and are typically  
referred to as private placements. These are also  
sometimes referred to as Regulation D investments.

On one hand, this is great news for bigger ticket investors 
looking to invest in atypical projects that remain just out 

of reach of the average investor. And while the possibilities 
are endless, so, too, are the risks.

Accredited investors can invest in hedge funds, private 
equity deals, angel investing, and more. Each of these are 
unavailable to the average investor.

What makes an Accredited Investor an 
Accredited Investor?
Money, for starters. Under the SEC guidelines, an  
accredited investor must have a net worth of over  
$1 million—a figure that doesn’t include an investor’s 
primary residence. For investors who don’t meet that 
$1 million net worth threshold, you can also make it 
to accredited investor status if your annual income is 
over $200K in each of the last two years as an individ-
ual, or $300K jointly with a spouse in each of the prior  
two years. 

What It Means 
To Be An Accredited Investor
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There is also one other critical requirement for would-be 
accredited investors: Accredited investors need to be able 
to demonstrate that they understand the risks associated 
with accredited investing. 

Businesses and nonprofits, too, can become accredited 
investors, but have different requirements. Charitable  
organizations, corporations, or partnerships that have 
over $5 million in assets qualify for this designation. And  
businesses in which all equity owners are accredited  
investors also qualify. Banks, insurance companies, and  
registered investment companies can also get the  
designation. 

For more information about the standards necessary to 
become an accredited investor, visit SEC.gov.

Accredited Investor Cautions
Companies who wish to offer their securities outside 
of the traditional methods must obtain a Regulation D  
exemption to do so. So, while these companies do not 
need to meet the same standards as publicly listed  
companies found on the stock exchanges, they do need to 
have this official exemption. 

U.S. Accredited Investor Requirements

Individual income of more than $200,000 per year
(or a joint income of $300,000 per year)

Have a net worth exceeding $1 million

Be a general partner, execu�ve officer or director for the issuer.

OR 

OR 

https://www.sec.gov/corpfin/reportspubs/special-studies/review-definition-of-accredited-investor-12-18-2015.pdf
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How to Become an Accredited Investor
If you think that you or your business or organiza-
tion qualify to become an accredited investor, you may 
be looking for what to do next. Is there an accredited  
investor school or certification? Who vets the financial 
credentials of each accredited investor hopeful?

Despite the “understanding the risks” requirement, there 
really isn’t a specific education or training requirement 
that must be undertaken. The SEC isn’t going to come to 
your house and give you an accredited investor quiz. 

Instead, each individual company is responsible for  
vetting their own accredited investors. These compa-
nies who wish to make an offering to this group will ask 
prospective investors questions and request documen-
tation to determine if they meet the SEC requirements.  
Companies are not allowed to extend offerings to  

investors who have not been deemed an accredited  
investor by SEC standards. 

This means that every time you wish to invest in a  
Regulation D entity, you may be asked to answer 
questions, provide financial statements, tax returns,  
W-2 forms, and more. And this would be true for each 
Regulation D company that an accredited investor wishes 
to invest in. 

Investors can also get a letter from his or her a) lawyer,  
b) CPA, c) registered broker-dealer or d) investment  
advisor registered with the SEC saying that reasonable 
steps had been taken within the three months imme-
diately prior to verify that an investor is an accredited  
investor. This information would then be submitted to 
the company in which an accredited investor is hoping 
to invest.

» File a Form D electronically with the SEC after they file their first securities.  

 Investors can check the EDGAR database to see if a company has filed this form.

» Provide in good faith sufficient information to accredited investors to avoid  

 violating antifraud regulations.

» Not make false or misleading statements to investors.

» Not omit information if the omission makes what information has already been  

 provided false or misleading.

» Clear its investment offering with individual state regulators in each state where 

 it hopes to get investors. Investors can contact their state regulator here to see 

 if a company has sought the proper state-level approvals.

TO EXTEND AN OFFERING TO AN ACCREDITED INVESTOR COMPANIES MUST: 

https://www.sec.gov/edgar.shtml
http://www.nasaa.org/about-us/contact-us/contact-your-regulator/ 
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The legislation governing the definition of an accredited 
investor in Canada is “NI 45-106”. 

There is no formal process or a specific department that 
curates accredited investor status. As such, being an  
accredited investor does not require any registration 
or certification and the issuer is solely responsible for  
determining whether investors meet the required criteria. 

And as of 2015, there is a new addition to the rule: Investors 
must provide a risk acknowledgement statement to issues 
when that issuer is using an accredited investor exemption 

(meaning it is exempt from filing a prospective for the 
offering) in selling its securities. 

Potential investors are often issued with a simple form or 
questionnaire by the issuer asking them to validate their 
income, net worth and investment experience.

In Canada, an accredited investor is defined as having a 
net worth of $5 million or $1 million in investable assets. 

Learn more about becoming an accredited investor in 
Canada, here.

Canada: Accredited Investor Requirements

Individual
$1M in financial assets 

Either alone or with a spouse, you
beneficially own financial assets of an

aggregate realizable value of $1M 

OR 

$5M in net assets

Either alone or with a spouse, you have
net assets of at least $5M 

OR 

Net income before taxes 
exceeding $200.000 

You have a net income before taxes
exceeding $200.000 (or $300.000 with a spouse) 

In each of the two most recent calendar years 
and you reasonably expect to exceed that

income level again in the current calendar year 

OR 

Registered representa�ve of an 
accredited investor 

You are registered under the securi�es
legisla�on of a jurisdic�on in Canada as a

representa�ve of accredited investors 

$5M in net assets

The en�ty has net assets of at least $5M as 
shown on in most recently prepared

financial statements 

OR

Owned by accredited investors

All of the en�ty’s owners of interests,
direct, indirect or beneficial, except the 
vo�ng securi�es required by law to be 
owned by directors are persons that 

are accredited investors 

OR 

Trust established by accredited
investors  

The en�ty is a trust established by an
accredited investor for the benefit of the 
accredited investor’s family members of 

which a majority of the trustees are
accredited Investors  

En�ty
(Corpora�on, Limited Liability Company, 

Partnerships, Trust or other)

Canada’s Version of the Accredited Investor

https://bcsc.bc.ca/Securities_Law/Policies/Policy4/PDF/45-106__NI___December_8__2015/
http://www.osc.gov.on.ca/
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In our dramatically shifting investment world in which 
digital advancements have brought profound change, 
there are endless new opportunities to get in on the 
ground floor of some of the world’s most intriguingly  
potential companies.

And those opportunities come in various forms that 
would have been unthinkable just a short time ago.

Investors now have multiple avenues for getting in on 
new companies, and for finding back doors to discounted 
stock from public companies. 

We’ll start with the small fry—crowdfunding—and 
then work our way up to the shorter-term high-reward  
pre-IPO deals before we get to the real wealth creators: 
private placements. 

Crowdfunding
This is where “crowdsourcing” meets “micro-finance”. 

Crowdfunding brings together many individuals to com-
mit small amounts financing to a project, and its rising 
popularity has genuinely given businesses a new way to 
raise capital.  

There are several types of crowdfunding, but for the pur-
poses of this report we’re mostly interested in “Equity 
Crowdfunding”. 

With Equity Crowdfunding, we’re talking about an  
entirely new way to make real investments in private 
companies through platforms such as AngelList, Circle-
Up, FundersClub or OurCrowd. 

Through Equity Crowdfunding, companies are raising 
capital from “the crowd” through the sale of securities 
in a private company. Those securities may be shares,  
convertible notes, debt, revenue share or other securities. 

Opportunities Abound

Reward-Based Crowdfunding

Pledging money to a new technology product 

in development, for instance, through crowd-

funding platforms such as Kickstarter and  

Indiegogo.

Peer-to-Peer Lending

Enabling borrowers to gain access to crowd-

sourced individuals to lend money to others 

through platforms such as Lending Club.

Donation-Based Crowdfunding

Giving small loans through crowdsourcing 

to local entrepreneurs to help fund short-

term operational activities or inventory, or for  

charity through platforms such as GoFundMe 

or Kiva.org.

Real Estate Crowdfunding

Using crowdsourced property loans or mort-

gages through platforms such as Realty Mogul 

or Crowdstreet. There is even a platform called 

Mosaic for crowdfunded solar energy projects.

Human Capital Crowdfunding

Crowd-sourced investments in athletes through 

platforms like Fantex, or funding university  

education through the Upstart platform. This 

is a particularly unique setup that means the 

“borrower” pledges a portion of their future 

earnings to their crowd-funded “sponsors”.



 The Ultimate Investor’s Guide to Private Placements 13

And it’s small amounts of money—as little as $10. In the 
US, as of 2019, the average funding per crowdfunding 
campaign was just over $5,700.

While investors aren’t taking a huge risk financially here, 
they are taking rather a large leap of faith: The only thing 
someone needs to launch a crowd funding campaign is 
an idea through stories, photos or video. No product  
necessary. 

Crowdfunding campaigns are usually very modest, and 
most end up failing, but every now and then there is one 
that breaks the bank. 

» Chance to de-risk through portfolio   
 diversification

» Fast and easy transactions

» No “connections” needed

» Smaller investment opportunities

» Low bureaucracy

Value of funds raised through crowdfunding worldwide from 2014 to 2016 
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Take Kickstarter, for instance: By January 2019, the Peb-
ble Time campaign had raised over $20 million through 
crowdfunding for its smartwatch. And the infamous 

“Exploding Kittens” managed to raise nearly $9 million. 
That’s far from the typically modest realm of crowd-
funding.

BENEFITS FOR INVESTORS
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Most successfully completed Kickstarter projects as of January 2019, 
based on amount of total funds raised

0 5 10 15 20 25

Pebble Time (2015)

Coolest Cooler (2014)

Pebble 2, Time 2 + All-New Pebble
Core (2016)

Kingdom Death' Monster 1.5 (2017)

Pebble: e-paper Watch for iPhone
and Android (2012)

The World's Best Travel Jacket (2015)

Exploding Ki�ens (2015)

OUYA: A New Kind of Video
Game Console (2012)

THE 7th CONTINENT - What Coes Up,
Must Come Down (2017)

The Everyday Backpack, Tote,
and Sling (2016)

Fidget Cube: A Vinyl Desk Toy (2016)

Shenmue 3 (2015)

 Tainted Grail: The Fall of Avalon
 Pono Music (2014)

Bring Back Mystery Science Theater
3000 Reboot (2015)

Funds raised in millions of U.S. dollars

In the first month of 2019 alone, companies raised $8.9 million through Equity Crowdfunding.
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The Top Equity Crowdfunding Platforms

Source: StartEngine

Are there restrictions? 

Yes, but they are pretty basic. Crowdfunding campaigners 
much be older than 18, and investors are limited as to how 
much capital they can put in based on their income and 
net worth. 

Value of funds raised through crowdfunding worldwide from 2014 to 2016 

Capital Raised Via Reg FC Equity Offernig By Pla�orm Since Incep�on

Start Engine
39.4%

Wefunder
24.2%

SeedInvest
17.0%

NetCapital
7.5%

MicroVentures
5.4%

Venture.co
2.6%

Small Change
1.1%

» All transactions must take place online 
 through an SEC-registered intermediary 
 (broker-deal or funding portal)

» Companies can only raise up to  $1,070,000 
 in a 12-month period.

» Limit the amount individual investors can  
 invest across all crowdfunding offerings in  
 a 12-month period.

» Companies are required to disclose infor- 
 mation to investors in SEC filings.

SEC CROWDFUNDING RULES
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Understanding the Precursor to the IPO
In a pre-IPO placement, part of an IPO is placed with 
private investors before the company goes public. These 
are unregistered shares in a private company. The price 
of shares is generally discounted against the prospective 
IPO price. Essentially, this is another way for a company 
to raise money before going public, because going public 
is an expensive process.

For investors, it’s a way to get in on a company at discount, 
selling shares at a higher price when the company IPOs, 
or gaining passive income from dividends over time.

Also keep in mind that if there is a clear hunger for pre-
IPO placements, a company could choose to delay its 
IPO to create even more demand and a bit of a bidding 
war over shares.

Be sure you understand the difference between a real 
“pre-IPO” and … everything else. While promoters can 
clearly argue that every single private company in the 
world is technically “pre-IPO”, simply because it hasn’t 
gone public yet doesn’t quality: Real pre-IPO placements 
suggest that a company has clear plans to go public in the 
very near future.

Pre-IPO Risk
The risk here is that the investor is banking on the com-
pany going public, and there are no guarantees as to 

when, exactly. It also means that if the company never 
IPOs, you’re stuck with your shares and can’t sell them. 
There is also no guarantee the IPO share price will be the 
prospective price. There is a reason that share prices are 
discounted. 

Fraud, too, is always a big risk. According to FINRA, 
look out for these potential frauds when you hear about  
offerings of unregistered shares:

• The company might not exist

• They might exist, but the promoter might be offering  
 shares he doesn’t have or that he acquired in a  
 questionable transaction

• There may be misrepresentations about the company  
 and its prospects, including the likelihood, timing and  
 pricing of any potential IPO.

Pre-IPO: Advance Ticket to Wealth

PRE-IPO FRAUD ALERT

In 2010, federal prosecutors criminally charged a 

self-employed securities trader who allegedly biled 

more than $9.6 million out of more than 50 inves-

tors in a series of pre-IPO scams over an 8-year 

period. FINRA has also noted potentially fraudulent 

schemes that purported to sell shares of Facebook.
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When Pre-IPOs Happen
When there is high demand for a prospective IPO, so the 
point is to make these offerings right before hitting the 
public market.

Who Can Get in on Pre-IPO Placements?
The general setup here is that pre-IPO shares are offered 
to people with inside business or personal connections 
to the company in question. Usually, you have to know 
the right person. But these placements can also be found 
through a stock broker or a legally registered advisory 
that specializes in pre-IPO shares.
 
One of the best recent examples of someone who made 
a killing before the IPO occurred was pop artist  
Beyoncé, who was offered $6 million to perform for a  
corporate Uber event in Las Vegas. Instead of getting the 
sum in cash, Beyoncé asked for payment in equity — and 
now that $6 million has turned into as much more.

Mind that finding a pre-IPO deal requires a fair amount 
of footwork and homework, and it’s only for accredited 
investors.

When Can You Sell Pre-IPO Shares?
It’s almost impossible to sell pre-IPO shares, so your 
money will be locked up until it goes public, so this could 
end up being a very long-term investment.

There is a lock-up period for every pre-IPO placement, 
which is designed to prevent holders from selling shares 
in the short-term. The lock-up period varies case-by-
case, but typically ranges from 90-180 days after the date 
of the IPO.

Why Pre-IPOs? The Unicorn Phenomenon
We can’t talk about pre-IPO wealth-building without 
talking about the “unicorn phenomenon”, with a unicorn 
loosely defined as a privately held startup with a current 
valuation of $1 billion or more. And the “club” is growing 
out of control: 

Source:  https://pitchbook.com/news/articles/unicorn-class-of-2018

 https://pitchbook.com/news/articles/unicorn-class-of-2018
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There have been some absolutely stunning wealth wins 
here for pre-IPO shareholders. 

• Facebook: Valued at around $100 billion when it 
 went public in 2012. Now it’s got a market cap of $500 
 billion. 

• Salesforce: Valued at $1 billion when it went public 
 in 2004. Now worth more than $120 billion. 

But keep this in mind: While pre-IPOs can be easy money, 
they can also be easily lost money. 

Uber’s 2019 IPO is a case in point:

Lyft’s 2019 IPO is more … uplifting:

What’s the lesson? Be ready for anything. 

Be patient, and especially when it comes to high-growth 
potential.
 
The Facebook wins from pre-IPO investors took a fair 
amount of post-IPO unicorns that are not close to being 
profitable. Your money might get tied up even longer 
after a company IPOs because stocks may sink and you 
may have to wait a while for them to get their market legs.  
 
Patience. 

Consider these patterns:

» Facebook lost 54% in its first four months on the  
 market

» Snap lost 48% and didn’t bounce back for 8 months

» Square went public in November 2015 and lost 37% 
 over the first 10 weeks

REMEMBER...
Pre-IPO opportunities can often be mispriced 
due to a lack of pricing information.

•  Lyft’s pre-IPO investors were still in the black 
right after the IPO

• Anyone who invested in Uber in 2016 lost 
 about 15% of their money after the IPO 
 shares flopped.
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This is the core of all the opportunities presented in this  
report. Why? Because private markets are showing  
unstoppable growth to the point that they are now  
completely mainstream. 

Investors need consider nothing more than this: Private 
equity is consistently outperforming public markets. 

The net asset value of private equity has grown more than 
sevenfold since 2002. In 2006, there were some 4,000 
private equity-backed companies in the United States. In 
2017, there were 8,000, and it’s only scaled up since. 

These 4 charts paint the big picture:

Private Placements: The Basics

Private markets trailing fundraising hit all-�me high in 2018
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Private equity deal mul�ples con�nue to rise.

2008 20092007 2010 2011 2012 2013 2014 2015 2016 2017 2018

12x

10x

5x

0

Global median private equity mul�ple, 2007-18

Data source: PitchBook
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Private debt fundraising has exceeded $100 billion for the past four years.

2008 2009 2010 2011 2012 2013 2014 2015 2016 2017 2018

97 59 79 86 107 152 138 171 157 161 139

1029 410 528 510 606 505

Private debt funds, (number)

Average fund size, ($million) 517 598 634 791 781

24

Private debt fundraising by closing year, ($billions)
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Data source: Preqin
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At its core, a “private placement” is simply one of a 
handful of alternative ways for companies to raise cash 
without going public. 

The practice is also referred to as a “private placement 
debt offering” because the process is essentially a private 
sale or an issuance of corporate debt or equity securities 
by a company to select investors. 

In other words, companies use private placements to 
raise capital without selling publicly offered securities, or  
without getting credit from a bank. Another way to think 
of it is this: Banks give loans, while institutional investors 
issue “notes”. 

When companies “issue” this private placement debt, 
they either do it directly on the private placement market, 

or they use a specialized private placement investor. 
That means that when you see these offerings, which is 
rare, they usually come from an institutional investor or 
an agent in the form of an investment bank.

The process is attractive because it allows investors to get 
in on private debt offerings that the wider public doesn’t 
have access to. It’s also attractive because the securi-
ties aren’t registered with the Securities and Exchange  
Commission (SEC).

There is a fair amount of overlap between the terms  
“private equity”, “private placement”, “venture capitalism”, 
and “angel” or “seed” investing, but the key separator is 
timing. And timing creates various layers of risk. 

What is a Private Placement?
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ANGEL/SEED INVESTING

Business Stage: Founding / start-
up / pre-revenue

Investment Size: $10,000 - low 
millions

Investment Type: Equity / SAFE

Typical Investors: Entrepreneurs 
/ past founders

Risk of Losing All Your Money: 
Extreme

Typical Return Rates: 100x

VENTURE CAPITAL INVESTING

Business Stage: Early stage / 
pre-profitability

Investment Size: Low to tens of 
millions

Investment Type: Equity / con-
vertible debt

Typical Investors: Entrepreneurs 
/ bankers / finance professionals

Risk of Losing All Your Money: 
High

Typical Return Rates: 10x

PRIVATE EQUITY INVESTING

Business Stage: Mid-later stage / 
profitability / cash flow

Investment Size: Millions to 
billions

Investment Type: Equity with 
leverage

Typical Investors: Bankers / 
finance professionals / accredited 
investors

Risk of Losing All Your Money: 
Moderate

Typical Return Rates: 15% IRR

The U.S. has long had a very active Private Placement 
market precisely because direct deals with investors 
are far less cumbersome that going public. And the 
underwriting expenses of an IPO are avoided because, 
in the case of private placements, the agents/brokers 
aren’t underwriters and they do not purchase the 
bonds themselves.

Now Canada, too, has become one of the hottest  
private placements venues, thanks to an overhaul of 
the regulatory environment.

But perhaps the biggest message investors need to 
hear today is this: These are opportunities that the 
real private equity actively chases—they don’t wait for 
it to fall into their lap.

“The private capital chasing the largest tech-

nology companies is very sophisticated and 

well informed. Investors don’t simply wait and 

then read up for a couple of weeks. Private 

capital goes out looking for opportunities.”

James McMurdo, 

Head of Corporate and Investment Banking for 

Asia Pacific, Deutsche Bank, Hong Kong

A SPECTRUM OF RISK/RETURN AND STAGE OF BUSINESS

ANGEL/SEED
INVESTING

VENTURE CAPITAL 
INVESTING

PRIVATE EQUITY
INVESTING
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Why Do Companies Choose 
Private Placements?

There is a very concise answer for this: It’s fast and 
cost-effective. It’s expensive to go public. In fact, it’s the 
most expensive way that exists to raise money.

Preparing for an IPO takes a lot of time and money, 
much of which is spent on lawyers, accountants and  
investment bankers—and more consultants. By PwC’s 
count, just the underwriting fees for an IPO cost a company 
4-7% of gross proceeds, plus an additional $4.2 million in  
“offering costs directly attributable to the IPO”. 

Breaking Down IPO Costs

Pre-IPO
Direct Costs

Pre-IPO
Indirect Costs

Post-IPO
One Time Costs

Post-IPO
Recurring Costs

Underwriter 

Legal

Auditor 

IPO Consultant 

Printer 

Lis
ng Fees 

Registra
on 

Road Show 

Restructuring Costs 

Costs to Make Financial 
Statements S-X 
Compliant 

Audit Commi�ee Charter 

Valua
on Services and 
Reports

Ar
cles of Incorpora
on 

Etc.

New Financial Repor
ng 
Systems 

Implemen
ng New 
Controls

New Board of Directors 

Formula
ng New 
Compensa
on Plans

New Staffing Expenses 

Advisor Fees 

Other organiza
onal 
and Unan
cipated 
Costs 

The preparation process can easily take a year at the 
minimum, and during that time, the market can change 
drastically.

And once a company goes public, its books are opened 
for the world to see—and for the government to scruti-
nize. That means all finance and business data, as well as 

audits, and quarterly and annual reports. It’s an invitation 
for SEC oversight and regulations, and an overwhelming 
amount of disclosure.

By contrast, private placements are a much less costly 
and faster way to raise capital and avoid the regulative 
scrutiny. 

FACT CHECK
Both public and private companies can issue 
private placements.

If a public company isues a private placement, 
it could result in a decline in its share price be-
casue it leads to dilution of share ownership.



 The Ultimate Investor’s Guide to Private Placements 24

It’s ideal for today’s high-growth startups eyeing four key 
benefits:

#1 Fast Access to Cash
It usually only takes around 6-8 weeks to complete a pri-
vate placement transaction, while follow-up transactions 
are even faster. 

#2 Long-term, fixed-rate maturities
These give companies with new high-growth opportuni-
ties the chance to finance that growth on easier payback 
terms while they wait for the new opportunity to provide a 
return on investment. 

#3 Diversification of funding
Private placements allow companies to target diversified 
funding sources because they open the door to private-
ly-held, middle-market companies, too, and any accred-
ited investor.
 
#4 Maintaining privacy and control
Accepting private placements as a way to raise funds keeps 
everything in-house. That means limited public disclo-
sure requirements and confidential transactions, not to 
the mention the absence of quarterly pressure from public 
shareholders (not to mention shareholder lawsuits).

And what, then, do companies do with the cash they 
raise through private placements?

It is generally not used to support any short-term goals. 
In other words, they’re not inclined to use these funds 
for simply operational needs: The idea is to fund long-
term growth prospects, refinance debt or diversify debt, 
make acquisitions or buy back stock. But often, private 
placements are also used to fund the process of going 
public, which is what most investors want them to work 
towards—eventually.  

Why Private Capital Is Increasingly Popular

Private Markets
show high returns

Investors flood
the space

More capital
becomes available

More Companies
get funding

Exis�ng companies
stay private longer

The number of new private
companies increases

The private markets
grow in value
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Types of Private Placements

There are two basic types of private placement offerings: 

#1 Equity Offerings

In an equity offering, a company is selling partial own-
ership through either stock or membership units in 
order to raise capital. There is no set schedule for the 
company to repay in this type of offering.

#2 Debt Offerings

In a debt offering a company is selling a note instru-
ment to investors to raise debt financing. These notes 
have a set annual rate of return and a maturity debt, so 
investors know when it will be repaid. In other words, 
this is a form of business loan by a private investor, 
where the investor is playing the role of a bank more 
or less.
  
There are also many variations on debt offerings,  

including long-term, fixed-rate senior debt, subordinated 
debt and asset-backed loans, among other less common 
setups.

For the purposes of private placement debt offerings, 
the focus is primarily on “senior debt” and “subordinated 
debt”. 

» Senior Debt: The term “senior” here refers to this 
 issuance having priority for payment. With a senior 
 debt issuance, companies promise to repay the  
 original investment in addition to an agreed rate of  
 interest.

» Subordinated Debt: Subordinated debt is similar to 
 “senior debt” but is “subordinate” to senior debt, 
 which means that it is lower down on the payback 
 priority chain. These are typically unsecured. 



 The Ultimate Investor’s Guide to Private Placements 26

It used to be that private placements were typical-
ly reserved for mid-cap companies who had trouble  
accessing public markets because the minimum trans-
action size is around $300 million. Now they are for 
growth-driven companies across the board. And the 
amounts are extremely flexible.

Private placements can range from around $20 million 
to $1 billion—and can come from many investors or a 
single investor. 

How Big or Small Can Private Placements Be?    

Capital Op�ons for Companies

Very Small
Businesses

(li�le collateral, 
zero track record)

Small
Businesses

(high growth poten
al,
limited track record)

Medium-sized
Businesses

(some track record;
limited collateral)

Large
Businesses

(clear track record, 
clear risks)

Ini�al Insider Finance

Mezzanine Financing

Short-term Bank Loans Syndicated Bank Loans

Public Equity

Public Debt

Equity

Debt

Angel Finance

Venture Capital

Private Placement Debt

Private Equity
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Private placements are considered securities by federal and 
state law, which means that all transactions but either be 
registered under these laws or have an exemption from 
registration. 

With that in mind, let’s backtrack a moment to clarify. 
Companies are attracted to private placements, in part, 
because they are exempt from the full SEC registration 
requirements that IPOs much undergo (and all the asso-
ciated costs of that).

That does not mean, however, that they do not have to 
comply with federal and state regulations.

The key legislation investors should be concerned about 
here is called “Regulation D”, Rules 501-506, with Rules 
504-506 detailing specific exemptions.

Companies issuing offerings much file a notice of the of-
fering through Form D at the SEC within 15 days after 
the first sale in the offering.

However, they are not required to file the offering  
memorandum with the SEC.  

How Are Private Placements Regulated?

The PPM, also known as “offering memo-

randum” is a legal document that provides 

information useful to investors, including: 

  • Descriptions of the industry and products  

   or services provided by the company

  • Product and economic projections

  • Financial statements

  • Management biographies

  • Offering terms

  • Planned use of capital raised

  • Risks associated with the investment

PPMs are not distributed to the public.  

Instead, they are given to a limited number 

of pre-screend investors.

PRIVATE PLACEMENT 

MEMORANDUM (PPM)

While these rules are vague in terms of what information 
must be supplied to potential investors, companies must 
remain compliant. That means that they are still beholden 
to anti-fraud and civil liability provisions within federal 
securities laws. It also does not mean that issuers have 
no obligations to provide investors with information that 

would effectively remove any misleading aspects from a 
disclosure. 

Importantly for investors, if making a private placement 
transaction with a company under a Regulation D  
issuance, you cannot resell that placement without 
against obtaining your own Regulation D exemption.

Reg D Offering $ Limit Accredited 
Investors

Non-Accredited 
Investors

Audited 
Financial Statement 

Disclosure 
Requirement

Rule 504 $1 million/yr No limit No limit NO

Rule 505 $5 million/yr No limit 35 YES

Rule 506 No limit No limit 35 YES
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In an effort to make it easier for smaller companies to 
raise capital through private placements, the SEC eased 
restrictions in 1992. The Commission also made it eas-
ier for those investors to resell their private placement  
securities.

In the United States, both accredited and non-accredited 
investors can get in on private placements, though there 
are restrictions to the number of non-accredited inves-
tors that may take part in offerings under some rules, as  
detailed in the previous section.

In Canada, new legislation has also opened the door 
to non-accredited investors in some provinces, but the  
limits on investment amounts really make this a game for 
accredited investors only.

In the provinces of British Columbia, Alberta, Saskatchewan, 
Manitoba, New Brunswick and Ontario, any investor who 
has been advised by an investment dealer may directly par-
ticipate in private placements through new exemptions. 

However, the limitations are generally:
• Retail investors may invest up to $10,000 annually
• Individuals earning $75,000 minimum (or $125,000 
 for a household) may invest up to $30,000 annually;  
 or $100,000 annually if they receive advice from a 
 portfolio manager/broker/dealer

In both the US and Canada, these restrictions are in 
place for a very good reason: To protect investors because  
private placements are a risky business that requires a fair 
amount of investor sophistication to protect assets. 

Who Can Invest In Private Placements?

Individual investors don’t often hear of these opportuni-
ties unless they have the inside track somewhere because 
of Section 4(2) of the federal securities law, which pro-
hibits companies from publicly soliciting investors for 
private placements. 

The legal logic here is that the rule helps ensure that only 
sophisticated accredited investors will be able to take part 
in private placements. Again, the intention is to protect 
investors from risk that they cannot withstand.

What it means is that typically only friends and family with 
connections to certain businesses, or other insiders will 
have knowledge of the private placements being offered.

There’s more to the legal logic, too: Companies have to 
provide some sort of financial information to prospec-
tive investors, and if offerings are being solicited publicly, 
it means making financial statements public, too—and 
that’s far too much public disclosure for many.

That means that to find these golden opportunities, you 
have to have your nose to the ground at the right time, 
and in the right place. 

The JOBS Act of 2012 removed the restrictions on general 
solicitation or general advertising of offerings, effective in 
July 2013—but there are strict prohibitions that keep the 
average investor from coming across these offers. 

The amendments concerned Rule 506 and Rule 144A  
under the Securities Act. But the solicitation and  
advertising can only target accredited investors. It is  
prohibited to use “mass communications” to advertise 
these offerings. 

Essentially, companies can advertise these offerings as 
long as all purchasers of the securities are accredited  
investors and reasonable steps have been taken to  
verify that. 

What Do We Rarely Hear About 
PP Opportunities?
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Because of the risk involved in private placements 
and lack of disclosure requirements, the best private 
placement opportunities are found through groups of 
like-minded investors. Otherwise, most of these oppor-
tunities remain locked up in a circle of insiders, friends 
and family of the companies offering them, or employees. 

The popularity of private placements and the raising of 
private capital has also given rise to “private investment 
clubs”, which may or may not be regulated by the SEC.

How To Find PP Opportunities?

Whether these clubs are regulated or not depends on 
how the SEC views the potential structure of member-
ship interests in the club, whether the club operates as 
an investment company, or whether anyone providing in-
vestment advice within the club would be considered and  
“investment advisor”. 

According to the SEC, an investment Club 
is “a group of people who pool their money 
to invest together. Club members generally 
study different investments and then make  
investment decisions together - for exam-
ple, the group might buy or sell based on a  
member vote. Club meetings may be educa-
tional, and each member may actively help 
make investment decisions.”SELF-DIRECTED INVESTMENT 

CLUBS

WHAT IS AN INVESTMENT CLUB?

In Self-Directed Investment Clubs, members 
research and select investments together, but 
they invest individually instead of pooling their 
money. 
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Typically, advertisements for private placements targeting 
accredited investors look like the above. 

Global Investor sees dozens of these opportunities come 
across its desk weekly, and can help put you in touch with 
like-minded investors or company insiders who may be 
able to determine if a specific opportunity is right for you.
 
While Global Investor isn’t a broker or dealer, and never  
provides investment advice and is never involved in  
issuing private placements, our unique position in the 

energy sector gives us access to many opportunities that 
the average investor would never see—especially in the 
increasingly sought-after Canadian private placement 
market.

We’re happy to help put you in touch with the right people 
and to find the right group of like-minded investors.

But it’s important to understand the inherent risk—and 
your own appetite for risk … 
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PIPE is private investment in public equity—in other 
words, the purchase of shares of publicly traded stock at 
a discounted share price, or below current market value 
(CMV).

There are two types of PIPE investments:

#1 Traditional PIPE: common or preferred stock  
issued at a set price. If the company is merged or  
acquired, there may be dividends or other payoffs for the 
investors. 

#2 Structured PIPE: common or preferred shares of 
convertible debt. These securities sometimes carry a  
“reset clause”, which shields investors from downside 
risks, but not existing shareholders (which is why the 
deal may require shareholder approval first).

Companies love PIPE because it comes with fewer SEC  
restrictions, and often ends up being the easiest way to 
raise cash for a public company. 

Essentially, investors here are buying stock in a private 
placement, with the issuer filing a resale registration 
statement with the SEC. And it all takes only 2-3 weeks 
to complete, as opposed to secondary offerings, which 
can take months. 

To make a PIPE deal happen, a company creates new 
shares or pulls from its existing supply. PIPE shares never 
go up for sale on the stock exchange. 

What PIPE Investors Need To Know 
• Investors in this case cannot resell their shares until 
 the company files another resale registration state- 
 ment with the SEC. 

• PIPE private placements can dilute the existing share  
 pool because existing shareholders end up owning a  
 smaller percentage of the company and could result 
 in a fall in share prices—hence the discounted PIPE  
 price (it’s a hedge). 

• Share dilution, however, aren’t usually a big risk 
 consideration for a well-managed company because,  
 if properly deployed, the extra capital can result in 
 higher returns in the long-term which is then  
 reflected in a higher share price.

• Issuers typically cannot sell more than 20% of its 
 outstanding stock at a discount without approval  
 from existing shareholders.

Private Money for Public Companies

Some of the best opportunities out there aren’t the risk 
iest. There may be a common misunderstanding with  
regard to the “private” aspect of a private placement. 

Private placements for public companies represent some 
of the biggest and best opportunities within the “new 
normal” of our transitioning world of wealth-building. 

What Is PIPE?

BEWARE: Short sellers have been known to take  
advantage of these situation by selling and reselling 
shares to lower share prices artificially and leave 
PIPE investors with majority ownership.

» Fast, easy transactions in 2-3 weeks
» Quick resale
» Discounted share prices

PIPE 
PROS
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This is all about smart deals and real exit strategies. That 
means not only very clearly understanding your own risk 
appetite, but also doing some serious homework before 
you leap. 

At the end of the day, that decision comes down to the 
people behind the company issuing the private placement. 
In other words, it’s a management question. 

Overall, there are three basic things you want to see from 
a private placement issuer:

#1 Company management that is willing to provide you 
 with REAL insight before you commit to an investment

#2 The company is willing to provide documentation 
  demonstrating strong financial performance

#3  The company is willing to include a financial cove- 
 nant in the form of an early warning system to protect 
 you and your investment

What to Look for in a Good 
Private Placement

The most successful investors spread their money out 
over multiple private placements, but not before hiring 
accountants, lawyers and financial advisers to vet the  
investment. 

One thing they’ll look for is whether the company has 
an exit strategy, which means having a plan to sell out to 
a bigger company for a nice payday, or to be taken over 
by a private equity firm or investment group. This exit 
strategy is your payday. 

It’s also wise to look for deals with companies that have a 
minimum of two revenue streams.  

WHAT TO ASK YOURSELF FIRST

PP TRANSACTION PROCESS

Transaction time for a Private Placement in 
the US is typically three weeks. If this is a 
legitimate PP opportunity, the issuer will be 
spending a lot of time hitting the road and 
meeting investors face-to-face and ensuring 
that investors have a solid understanding of 
everything relevant to the deal, the potential 
and the risks.

• Do I qualify for a private placement   
 opportunity?

• Do I have access to these opportunities?

• Am I willing to tie up my cash  
 indefinitely?

• Do I fully understand the risk involved? 

• Am I willing to lose my investment? 

• Can I survive a total loss? 

• Have I done my homework on the  
 broker and the company? 

• Does the company have an exit strategy?
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There are always “kickers” to sweeten a deal, if you know 
what to look for. This is where a PP deal can become  
considerably more exciting for the sophisticated investor. 

Warrants are securities or equities derivatives that give 
the holder the right to purchase equity at a specific price 
and within a specific time frame.

If warrants aren’t involved in a PP deal, then the inves-
tor only gets dividend yields or interest rate payments on 
shares or loans. That makes warrants the real equity kicker 
here, and that’s exactly why companies include them in 
their offerings: To entice investors. 

First, a warrant is set as a percentage of the “fully-diluted” 
common stock. In this case, “full-diluted” means the total 
number of shares that would be outstanding if all conver-
sions took place.  

There are two types of warrants: 

Put Warrants: A certain amount of equity that can be 
sold back to the issuer at a specified price at a specified 
time. When this type of warrant is “put” back to the com-
pany, the company is obligated to purchase it, allowing 
the investor to monetize the value of his or her equity 
stake. The company pays the price based on the product 
of the equity value of the company and the percent of the 
fully-diluted equity represented by the warrant shares. 

Call Warrants: A specific number of shares that can be 
purchased from the issuer at a specific price, at a specific 
time. But at the same time, this is really the reverse of 
the “put warrant”—meaning that the company can call 
its equity back from investors if it thinks the value of the 
equity is going to increase. This is how it consolidates 
ownership. 

The Real Kicker: 
Boosting Profit with Warrants 

ASK BUFFETT ABOUT WARRANTS

When Buffett’s Berkshire Hathaway invested 

in Bank of America, it paid $5 billion for war-

rants for common stock at $7.14/share. When 

that stock toped $24/share, Buffett exercised 

those warrants for a whopping $17 billion. In 

other words, he made $12 billion on the deal.

WARRANT REWARDS

» Investors can get extra equity for a 

 heavily discounted price

» Captial gains potential is much higher 

 with warrants
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Getting in on a private placement is a rare opportunity, 
and it’s also how some of the most notable people in the 
US have earned their wealth—usually through person-
al contacts through friends and family. They have been 
high-risk bets, often with massive payoffs. 

The risk is high: Losses can be as big as payoffs. Keep in 
mind that private placements are not subject to all the 
laws and regulations designed to protect investors—most 
notably, disclosure requirements that are necessary for 
registered offerings. 

Private Placement 
Risk vs Reward

With the advent of “crowdfunding”, which is basically a 
form of private placement, the SEC has been on the prowl 
for online platforms that are considered on the edge of 

compliance. Compliance firm Crowdentials details for 
us one platform that ended up with an SEC Cease &  
Desist order and fine for crossing the line.

• Rates of return advertised are much higher than with registered offerings —but that is a reflection 
 of the significantly higher risk.

• PP securities are generally illiquid, and very difficult to resell. So an investor’s money can be tied 
 up indefinitely.

• As a private placement investor, you will have access to far less information about the company 
 in question and the people behind it.

• No state or federal regulators are reviewing these offerings, so investors are on their own for the 
 most part. There’s no one checking to see if informaiton has been adequately disclosed for the PP 
 investment you’re considering.

PRIVATE PLACEMENT RISKS ARE YOU READY FOR THIS?

Watch out for non-compliance from “issuers” 
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This infographic shows just how the platform earned itself unwanted SEC attention: 

The First To Stumble

Crowdfunding pla�orm Eureeca got hit by a cease-and-desist order
from the SEC. Here’s where they went wrong and what we can learn.

BACKGROUND

STAYING COMPLIANT

MISSTEPS

$61K 465 29 $1.3MM
Single Largest

Investment

The securi�es offerings
listed on its website were not

registered with the commission.

Unrestricted access to some sec�ons
of the website allowed users to explore

deals without pre-qualifica�on

Eureeca allowed investors to self-cer�fy,
through email without added measures, 

whether or not they were accredited

LACK OF COMPLIANCE

If your pla�orm is not opera�ng
under 506(c), unregistered users
must be shielded from securi�es

offerings to avoid claims of
generals solicita�on.

SHIELD USERS

Eureeca claimed to restrict access
by US investors (through disclaimers

it didn’t enforce) yet allowed
them to invest on the site. Avoid

these mixed messages

MIXED MESSAGES

Without registering as a broker-
dealer or an investment advisor, your
pla�orm cannot effect a transac�on

in, or induce or a�empt to induce the 
purchase or sale of, any security

DON’T ACT LIKE A BROKER

Crowdfunding pla�orm owners
should be cau�ous about compliance
with SEC regula�ons, some of which 

are s�ll only in a “proposed” state.

TREAD CAUTIOUSLY

Reasonable steps must be
taken in order to verif an
investor’s accredita�on.

REASONABLE STEPS

LACK OF RESTRICTIONS SELF-CERTIFICATION

Companies on
the Pla�orm

Average Number of
Investors Per Offer

Raised for Growth-
Stage Businesses 

As of june 2014

Eureeca Is a Dubal-based crowdfundlng pla�orm and Is considered a leader 
for crowdfundIng In the region

Data source: crowden
als.com



 The Ultimate Investor’s Guide to Private Placements 36

Ponzi Scheme or Legitimate 
Private Placement?

Do you know your broker? Run your  

broker’s name through the FINRA’s  

Brokercheck database first.

If a cold-caller offers you a private 

placement opportunity, say NO. 

KNOW YOUR BROKERAccording to the US Justice Department, many private 
placement firms operate like a Ponzi scheme. 

The SEC holds broker-dealers responsible for recom-
mending private placements and a failure to carry out 
certain duties could result in a violation of anti-fraud 
provisions and federal securities laws. 

So, there is some level of protection—but only after  
investors have already lost out. 

• Financial fraud

• Phony Valuations

• Sale Practice Abuses

• Inaccurate Statements

• Omitted Information

IS IT A SCAM?  
FRAUD WATCH LIST

More than 1,200 brokerage firms sold an amazing 
$710 billion in private placements in 2017, for instance,  
according to the Wall Street Journal. 

“Bad brokers” are everywhere, and they’re selling bil-
lions of dollars a year, racking up investor complaints, 
regulatory actions and even criminal charges. 

And the bad brokers are usually found selling private 
placements for smaller, lesser-known companies. Why? 
Because these brokers are hyper-aggressive and know 
how to sell high-commission deals using questionable 
tactics.

https://brokercheck.finra.org/
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SEC RED FLAGS
#1 Claims of High Returns with Little or No Risk
Promises of high returns, with little or no risk, are classic warning signs of fraud.  

#2 Unregistered Investment Professionals
Unregistered persons who sell securities perpetrate many of the securities frauds that target retail investors. Always check 
whether the person offering to sell you an investment is registered and properly licensed, even if you know him or her 
personally. 

#3 Aggressive Sales Tactics
Scam artists often pitch an investment as a “once-in-a-lifetime” offer to create a false sense of urgency. Any reputable in-
vestment professional or promoter will let investors take their time to do research and will not pressure for an immediate 
decision.

#4 Problems with Sales Documents
Avoid an investment if the salesperson will not provide you with anything in writing. A legitimate private offering will 
usually be described in a private placement memorandum, or PPM. Similarly, sloppy offering documents that contain 
typographical, spelling, or other errors can be a red flag that the investment could be a scam.

#5 No Net Worth or Income Requirements  
The federal securities laws limit many private securities offerings to accredited investors. Be highly suspicious of anyone 
who offers you private investment opportunities without asking about your net worth or income.

#6 No One Else Seems to be Involved  
Be cautious if no one besides the salesperson appears to be involved in the deal. Usually, brokerage firms, accountants, law 
firms, or other third parties are involved in a private offering. Similarly, be cautious if you are told not to contact someone 
who is supposedly involved with the investment. 

#7 Sham or Virtual Offices  
A company may establish a mailing address within a state in which it has no legitimate operations in a fraudulent attempt 
to qualify for an exemption from registration. If the company’s corporate address is a mail drop and you are unable to 
verify that the company has any actual operating presence within the same state, be wary.    

#8 Not in Good Standing
Any company, including limited liability companies and limited partnerships, seeking your investment should be listed as 
active or in good standing in the state where it was incorporated or formed. Every company must file and pay annual taxes 
in order to maintain its good standing. Each state, usually under the offices of its Secretary of State, maintains a publicly 
accessible online database of its companies. You should be wary if the company you are being asked to invest in can’t be 
found in the records of the state it claims to have been formed in or if it’s not listed as active or in good standing. 

#9 Unsolicited Investment Offers
You should be very careful when you receive an unsolicited – meaning you did not ask for it – investment offer.  Whether 
from a total stranger or from a friend, trusted co-worker, or even family member, always consider the motivation of the 
person offering the investment. Fraudsters often exploit the trust and friendship that exist in groups of people who have 
something in common, sometimes called affinity fraud.  You should be especially suspicious if you are told to keep the 
investment opportunity confidential or a secret.   

#10 Suspicious or Unverifiable Biographies of Managers or Promoters
To appear legitimate, fraudsters may represent that they have had a successful career in the relevant industry when nothing 
could be further from the truth. Try to independently verify any claims, including by asking for references or conducting 
a simple Internet search.

The SEC outlines a list of red flags every investor should watch out for when considering a private placement: 
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We already know why private placements are beneficial 
to companies that need to raise cash, but what about the 
investors? 

We’re talking about a unique situation in which both sides 
can benefit. When the issuer wins, the investor wins, too. 

One of the key benefits outside of profit potential is a rare 
type of relationship between issuer and investor:

• Ring-Side Seat
 In a PP deal, there is a close relationship between  
 investors and issuers, which is also why they tend to 

  be conducted by insiders and friends and family. In  
 legitimate deals, investors meet with key staff at the  
 companies, during good times and bad. 

• Protective Covenants
 Most PP deals (the most legitimate) will have  
 covenant protection that is related to the above: It 
  means that investors are contacted if something goes 
 wrong, or ideally, before something goes wrong when 
  the industry itself is in turmoil. This gives investors  
 a chance to work with companies to help protect their 
  investment. 

Benefits for Investors

To recap, private placement investing is rapidly becoming 
more accessible, with helpful regulatory changes, smaller  
investment amounts and increasing availability of 
streamlined processing. 

That’s a great thing because private placement invest-
ments can be a powerful vehicle to create wealth. There’s 
literally a surfeit of private placements that have turned 
into blockbuster investments. 

Even as public markets continue to rise worldwide,  
private markets have continued to flourish even more. 
An analysis of the performance of 163 public pensions 
over the past 10 years reveals that private equity median 
annualized returns clocked in at 8.6% vs. 6.1% for public 
equity and 4.7% for real estate.

Due to Private Equity’s higher returns compared to other 
asset classes, Limited Partnerships (LPs) are finding even 
greater motivation for allocating more funds to private 
markets. 

Profit Potential: 
The Real Elephant in the Room

Private equity outperforms other asset classes

10-Year
Median

Annualized 
Return

Public Equity

Private Equity

Real Estate

Total Fund Return

Fixed Income

6.1%

8.6%

4.7%

5.3%

5.3%

https://www.investmentcouncil.org/2018-aic-public-pension-study-private-equity-delivers-highest-returns-for-public-pension-funds/
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Consequently, fundraising continues to rise rapid-
ly in private equity, private debt and even real estate.  
According to a 2017 Private Markets Report by McKinsey,  
global private asset managers raised a record sum of  
nearly $750 billion, extending an upcycle that kicked off 
a decade ago. 

Both public and private businesses raise hundreds of  
billions of dollars every year in the private placement 
market. 

If the shares are offered by a public company as a  
secondary offering, the process of exiting your position 
is relatively easy because you can sell them on public  
exchanges such as the New York Stock Exchange 
(NYSE), Toronto Stock Exchange (TSX), London Stock 
Exchange (LSE) and exchanges. 

For private companies, the usual playbook is simply to 
wait for the company to go public—and this is where the 
real money is made. 

Private market fundraising grew by 3.9%.

Total, $billion

2016-17, $ billion

YoY change, %

233

+36.6

18.6

70

-8.4

-10.7

67

-1.2

-1.8

45

-12.4

-21.8

33

+0.2

0.7

448

+36.6

3.4

95

+2.0

2.1

30

-0.8

-2.7

33

+6.9

26.2

16

+9.0

127.5

22

+1.9

9.6

196

+19.0

10.7

60

+5.3

9.6

9

-2.3

-20.0

6

+3.9

192.0

1

+0.4

50.7

2

-9.4

-86.1

78

-2.2

-2.8

9

-4.7

-35.5

3

-3.5

-56.7

1

+0.4

55.1

6

-0.2

-3.6

7

+4.6

239.9

26

-3.4

-12.2

397

+39.2

11.0

112

-15.1

-11.9

107

+10

10.2

68

-3.3

-4.6

64

-2.6

-4.0

748

+28.2

3.9

North
America

Private
Equity

Closed-end
Real Estate

Private
Debt

Natural
Resources Infrastructure

Private
Markets

Europe Total, $billion
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Total, $billion

2016-17, $ billion

YoY change, %

Asia

Rest of 
World

Global

Total, $billion

2016-17, $ billion

YoY change, %

Total, $billion

2016-17, $ billion

YoY change, %

Source:  McKinsey

https://www.mckinsey.com/~/media/mckinsey/industries/private equity and principal investors/our insights/the rise and rise of private equity/the-rise-and-rise-of-private-markets-mckinsey-global-private-markets-review-2018.ashx
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The kind of returns can you expect for private placement 
investments depends on a variety of factors.

In this section, we shall examine a few case scenarios that 
focus on returns by older public companies, newly-listed 
companies and also pre-IPO returns.

The Million-Dollar Questions: 
What Do Returns Look Like?

Private Placement Returns: 
Public Companies

ABITIBI ROYALTIES INC.

Date of Placement: July 8, 2014
Total Returns: 408%
Annualized Returns: 40.1%

• Exploration, evaluation and promotion of 
 mineral properties and other projects in 
 Canada.

• Announced non-brokered PP offering 
  for 800,000 shares at a share price of  
 C$2.50 for gross proceeds of C$2M.

• Share prices of C$12.70 as of 1 May,  
 2019 represented a total return of 408% 
 for this tranche of private shareholders. 
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Private Placement Returns: Public Companies

CHARLOTTE’S WEB HOLDINGS

Date of Placement: Aug 24, 2018
Total Returns: 268%
Annualized Returns: 562%

• Colorado-based cannabidiol holdings com- 
 pany formed to indirectly acquire and hold  
 all capital stock in CWB Holdings, Inc. 

• Offering for an aggregate of 14,300,000  
 common shares (987,850 secondar shares;  
 13,312,150 treasury issuance shares) at a 
  price of C$7.00 per Common Share.

• Company share price of C$25.79 as of  
 May 3, 2019 represented a total return of  
 268% for private shareholders. 

NEL HYDROGEN ASA

Date of Placement: June 28, 2018
Total Returns: 155%
Annualized Returns: 201%

• Norway-based company operating as a  
 clean energy company that delivers 
 optimal hydrogen energy solutions.

• Raised approximately NOK 281 million  
 (~$32 million) in gross proceeds through a  
 private placement of 90,000 new shares at  
 a price per share of NOK 3.12 (~$0.36).
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Private Placement Returns: Newly-Listed Companies

LYFT Inc 
IPO Date: March 28, 2019
Post-IPO Returns: -28.3%

With LYFT, timing was of the essence: 

Lyft has been one of the most high-profile IPOs so far in 
the current year. The ride-sharing company though has 
not done well since its March IPO, with shares falling 
28.4% below the $82.74 opening price on May 3, 2018.

However, investors who bought Lyft shares prior to the 

IPO (through platforms like Forge and EquityZen) may 
still be holding on to some handsome gains. Investors 
who bought Lyft shares during its last funding round 
in June 2018 are sitting on total returns of 32% and an  
annualized return of 35.25%.

Investors who purchased the shares in 2012 after its  
reverse stock split are sitting on a massive 2,877% return.
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When Ontario-based marijuana company, The Green 
Organic Dutchman held its IPO in May 2, 2018, it went 
down as the biggest ever for a marijuana company. 
That was a brilliant move because it gave the company’s  
private shareholders an opportunity to cash in on their 
investment.

In February 2017, the TGOD announced a $10 Million 
Private placement after successfully raising $13.2 million 
in a previous round that was heavily over-subscribed. 
TGOD was able to do this by diversifying its investor 
pool instead of just using a few brokerage houses. Details 
of the placement were as follows:

 • Target gross proceeds of $10 million

 • Share price of $1.15 per unit

 • Each unit consisted of 1 common share and 1 warrant

 • Each warrant was valid for 24 months; a 12-month 
  hold (meaning it could not be exercised during that  
  period) and convertible to a share price of $2.15

 • The common shares came with a 6-month hold

By March 2018 (one year later), TGOD ran an IPO that 
raised $115 million (the industry’s largest to-date) at a 
share price of $3.65 for a single common share and half-
share purchase warrant. The company listed in May on 
TSX and a month later TGOD was trading at over $8.00 
per share, good for a nearly 700 percent return.

The Green Organic Dutchman
IPO Date: May 2, 2018
Post-IPO Returns: 19.2%

https://marijuanastocks.com/tgod-provides-shareholder-update/
https://marijuanastocks.com/tgod-provides-shareholder-update/
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Robinhood is an online trading platform that is known 
for charging zero commission on stock and cyptocurrency 
transactions. Launched in 2013, the company has been a 

hit with millennials and its unique model has helped it 
amass 3 million users.

Source: Forge

1.  Robinhood

Source: Forge

Private Placement Returns: Pre-IPO Companies
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Source: Forge

2.  AirBnB

AirBnB is an online marketplace which lets people 
list their properties or spare rooms on its site where 
other people can book them. The company has en-
joyed phenomenal growth since its founding in 2007 
and now boasts nearly 5 million listings across 81,000 
cities in more than 190 countries. 

According to online travel blog Skift, AirBnB is not likely 
to go public in 2019 as earlier thought though a listing 
remains in the works. You can buy AirBnB shares here.

Source: Forge

3.  Postmates

San Francisco-based Postmates is an on-demand food 
delivery startup that was launched in 2011. Postmates is 
widely considered a pioneer in the on-demand delivery 

industry. The company currently services 2,940 cities 
across the U.S. and Mexico.  Postmates filed to go public 
in February 2019. 

https://skift.com/2019/03/13/airbnb-signals-ipo-might-not-come-this-year/
https://forgeglobal.com/company/airbnb
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Source: Forge

4.  Palantir Technologies

Palantir Technologies is a company that offers a suite of 
software applications for integrating, visualizing and  
analyzing information. You can’t think of the company as 

Splunk Inc. or Tableau Software, both of which have been 
very successful since their respective IPOs. Palantir was 
also rumored to being going public in 2019. 

Source: Forge

5.  Uber

Just like Lyft, Uber is a ride-sharing company. The 
company though is a lot more diverse, being a leading 
self-driving car R&D company as well as owning a host of 

other interests, but it may or may not ever be profitable. 
Uber went public in May 2019. 
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Make no mistake: Canadian funds have gotten expo-
nentially bigger of late, and now they have enough clout 
to compete with the world’s wealthiest at the private in-
vestment table. In other words, the Canadian private 
placement market is one of the hottest there is right now, 
with opportunities coming from every front, and most  
notably in the energy and newly emerged cannabis sectors.

Consider this: In 2018, Canada set a new record in the 
buyouts and private equity market, with investment  
activity reach $37.2 billion—up 31% from 2017.

Canada is one of the most stable places to do business in 
the world, and now it also has the added benefit of being 
the only G7 country to have legalized recreational cannabis, 
adding another Rockstar growth sector to its roster for 
private placement investment opportunities.

And in recent years, private placement issuing and  
investment has been made much easier in Canada, 
thanks to new exemptions that came with the enactment 
of investor-friendly rules such as Wrapper Relief Amend-
ments. The door has also been opened for more retail  

investors to participate—something that was previously 
the preserve only high-net worth individuals and institutions.

The biggest advantage of investing in Canadian private 
placements is that it’s generally the cheapest stock an  
investor can purchase in a company.

 

Private placement shares are offered at a considerable 
discount to company share prices as follows:

Private Placements in Canada – The 
Golden Goose of Smart Investing

PE Sector Deal Flow 2018

Energy: 24 deals  |  $12.2 billion

Manufacturing: 38 deals  |  $5.3 billion

IT & Media: 54 deals  |  $3.9 billion

Canadian Private Equity 2018

•  345 transactions

•  $37.2 billion

2018 Deal Flows by Province

Ontario: 126 deals  |  37%  |  ~$14 billion

Quebec: 125 deals  |  36%  |  ~$13 billion

Calgary:  ~$7 billion

Vancouver:  ~$5.5 billion

Market Price      Maximum Discount

$0.50 or less      25%

$051 to $2.00      20%

Above $2.00      15%
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Private placement shares are often accompanied by 
sweeteners including warrants and options that can 
be attached to the shares thus allowing the investor to  
purchase more shares at an agreed price before a certain 
future date. 

If the company’s stock makes some nice gains, the  
investor can exercise their options by immediately selling 
the shares for a handsome profit. 

Perks like these are another big reason why the Canadian 
private placement market is growing rapidly.
 
Canadian private placements can be highly lucrative as 
recent cases prove.

A recent example of a prestigious goose is Ontario-based 
marijuana company, The Green Organic Dutchman 
(TSX: TGOD).

In February 2017, the company 
announced a $10 Million Private 
placement after successfully raising 
$13.2 million in a previous round 
that was heavily over-subscribed. 
TGOD was able to do this by  

diversifying its investor pool instead of just using a few  
brokerage houses. Details of the placement were as follows:

 • Target gross proceeds of $10 million

 • Share price of $1.15 per unit

 • Each unit consisted of 1 common share and 1 warrant 

 • Each warrant was valid for 24 months; a 12-month 
  hold (meaning it could not be exercised during that  
  period) and convertible to a share price of $2.15

 • The common shares came with a 6-month hold

By March 2018 (one year later), TGOD ran an IPO that 
raised $115 million (the industry’s largest to-date) at a 
share price of $3.65 for a single common share and half-
share purchase warrant. The company listed in May on 
TSX and a month later TGOD was trading at over $8.00 
per share, good for a nearly 700 percent return.

The Toronto Stock Exchange (TSX) is one of the hot-
test venues for private placement offerings that aren’t on  
everyone’s radar, and as recent data from the Ontario  
securities commission shows, junior explorers are among 
some of the most prolific issuers: 

With the hottest emerging segment of cannabis also 
making a major showing. 

There is also a consistent flow of private offerings com-
ing from the TSX Venture exchange, particularly among  
junior miners and explorers. 

Case Study
Ontario’s Exempt Market Activity 2017

Market Size: 
Ontario Raised 40% More Money From Investors In 2015, 
And Another 9% In 2016, Hitting $72 Billion. In 2017,  
Ontario Saw Institutional Investors And Residents Put $91.6 
Billion Into Canadian And Foreign Corporate Issuers Through 
Prospectus-Exempt Offerings. That’s A 27% Increase From 
2016. 

Investors:
Institutional Investors Made Up 98% Of The Total Investment 
Through The Exemption In 2017, While Individual Investors 
Accounted For $2.2 Billion, Or 2% In Ontario Only. But Individ-
ual Investors Represented 77% Of The Exempt Market. 

Exempt Market Trends: 

•  Approximately 39% Of Total Capital Invested By Individual 
   Investors And 10% Of Total Capital Invested By Institutional  
  Investors Went Toward Real Estate Or Mortgage Investments. 

• Approximately 37% Of Canadian Issuers That Accessed  
  Ontario’s Exempt Market Were Identified As Small Issuers, 
   Collectively Accounting For Less Than 1% Of The Total  
  Capital Raised In 2017. 

• Close To Half Of The Small Canadian Issuers That Raised 
   Capital In Ontario’s Exempt Market Were Junior Exploration 
   Companies, Most Of Which Were Listed On A Canadian  
  Exchange. 

• Small Canadian Issuers That Raised Capital In Ontario’s  
  Exempt Market Were Also Largely Comprised Of Reporting  
  Issuers In Other Sectors/Industries Such As Manufacturing, 
   Technology And Life Sciences.

• Although 1 In 4 Small Businesses Relied On The Family,  
  Friends And Business Associates Exemption To Raise  
  Capital, Approximately 80% Of Their Total Capital Was 
   Raised Under The Accredited Investor Exemption. 

The Provincial Difference
Each of Canada’s 10 provinces and 3 territories has its own 

securities regulatory body with autonomous regulatory powers. 

All have similar rules when it comes to private placements, 

but be sure to check the specific regulations in the relevant 

province before you jump in. 

https://marijuanastocks.com/tgod-provides-shareholder-update/
https://marijuanastocks.com/tgod-provides-shareholder-update/
https://marijuanastocks.com/tgod-provides-shareholder-update/
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How Does Canada Regulate Private 
Placement Investments? 

There are two basic things you need to know about the 
regulatory environment for Canada’s private placement 
market: 

#1 Exemptions exist for companies to issue private  
placements without a cost and cumbersome “prospectus”

#2 If companies can’t obtain an exemption, there is no 
way around the prospectus

The exemptions are the saving grace of private finance for 
small business and startups who don’t have the capital—
or time--to expend on putting together a prospectus. It’s 
also a boon for those companies who are reading to meet 
the high-level disclosure obligations.

Private placements offer these companies a good way 
to raise extra capital without having to file a prospectus 
with securities regulators as provided for in NI 45-106 
(National Instrument 45-106 – Prospectus Exemptions). 
These types of transactions are officially referred to as 
“exempt market” transactions.

Private placements is an exempt transaction commonly 
used by early-stage and private companies to raise extra 
capital while keeping costs low.

The key exemptions include:

Private Issuer Exemption
Under this exemptions, private issuers may sell securi-
ties to fewer than 50 qualified shareholders: directors,  
officers, major shareholders, close family, friends, or 
business associates of a principal, accredited investors, 
current shareholders.

Close Relatives, Friends, and Business  
Associates Exemption
Under this exemption, a company sell its securities to 
individuals if they close relatives, close friends, or close 
business associate of a director, executive officer, or  
major shareholder of the company. It sounds vague,  
especially when it comes to “friends” and “family”, but 
the rules are actually quite strict. “Cousins” won’t cut it, 
and “friends” means detailing a long, close relationship 
that would make the individual in question very familiar 
with the business in question.

Accredited Investor Exemption
This exemption, as detailed earlier in this report, allows 
companies to target accredited investors for private 
placements, as defined by individuals having at least  

100s of Private Placement Offerings Q2 2019 Deal Flow Sample

• Aphria (TSX:APHA): This cannabis darling closed a $350-million convertible note private placement offering in the  

 second quarter of 2019. 

• Triumph Gold(TSXV: TIG): This junior gold explorer closed a $1-million+ private placement in Q2 2019, with proceeds  

 to go to exploration at its Freegold Mountain project and general working capital. 

• Adventus Zinc Corporation (TSX-V:ADZN): This junior zinc minor announced a PP offering of C$12.1 million.

• Kincora Copper Ltd. (TSXV:KCC): This junior copper explored announced a PP offering for C$6 million.

What is a Prospectus?

A prospectus is an offering document used by 
an issuer and underwriters to market a public 
offering of securities.
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For a long time, the participation of retail investors in 
Canadian private placements was restricted to wealthy 
individuals and company insiders. Consequently,  
Canadian exchanges have been lobbying hard for regu-
lators to expand eligibility criteria to allow more small-
er investors—retail investors--to benefit from these  
growing opportunities.

One of these exchanges is the TSX Venture Exchange, the 
main exchange favored by hundreds of small Canadian- 
listed mining and energy companies.

Luckily, they finally got their wish. In 2016, the Ontario 
Securities Commission (OSC) introduced a new exemp-
tion: the Existing Security Holder Exemption. Under 
this exemption, existing shareholders of Canadian com-
panies in virtually all provinces can now participate in 

private placements that were once the preserve of the 
ultra-rich or through a New Offering Memorandum 
(OM) Exemption. Retail investors are can now invest as 
little as $10,000 into private capital markets annually. In-
dividuals earning a minimum annual income of $75,000 
or a household income of $125,000 can now invest up 
to $30,000, and up to $100,000 annually if they receive 
advice from an investment dealer, portfolio manager or 
exempt market dealer.

These exemptions provide investors with an option to 
diversify their portfolios by going beyond traditional 
portfolios. Private placements can be made in a variety of 
industries including real estate, Oil & Gas, private equity, 
farmland and green energy. These investments, however, 
are not meant to replace traditional equities investments 
but rather to complement them.

Shareholder Participation in 
Private Placements

$1 million in financial assets (real estate doesn’t count), 
net income before taxes of more than $200,000 for at least 
two years in a row, or net assets of at least $5 million. 

Offering Memorandum Exemption
An “offering memorandum” is a shortened version of 
a prospectus, providing annual financial statements,  

describing the business, outlining the risks and detailing  
how the capital raised will be spent. Offering memo-
randums are filed with regulators after investors are 
approached. (This is the equivalent of the US’ “Private 
Placement Memorandum”, or PPM).
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CONCLUSION

The dramatic shift in the investment arena has lev-
eled the playing field and opened the doors of massive 
wealth-generation for sophisticated investors who aren’t 
Warren Buffett, but would very much like to be. 

It’s financial justice that’s been a long time coming. 

The opportunities are vast beyond the imagination in this 
age of unicorns and startups with massive potential. Of 
course, that also means that the risk is equally impres-
sive. What hasn’t changed is the fact that the potential for 
higher returns also means taking greater risks. However 
dynamically the investment scene continues to change, 
risk will always play the same role. 

But never before have we seen this level of opportunity—
one explicitly defined by the fact that private equity is 
consistently outperforming the stock market. 

The private back doors is where the real wealth is created, 
and our goal here was to give you enough information 
about the opportunities that await sophisticated private 
investors to allow you to walk through that door, fully 
armed and ready to earn. 

The bottom line is that all doors are now open—as long 
as you understand your appetite for risk, learn where to 
look for the opportunities that typically go only to insiders, 
do your due diligence on offerings that appeal to you, and 
pay attention to what’s coming next. 

If this new flexibility in the market appeals to you, 
and if you are interested in finding a way to the wealth 
that North America’s legendary investors have always 
been able to grab due to their inside connections, let 
us know. 

If you would like to stay up to date on what private place-
ments are hitting the market, and meeting the right type 
of like-minded investors to help you on your way, stick 
with us. We’re riding the coattails of the most successful 
private equity investors, and we’re happy to share what 
we know by creating investor awareness in this highly 
dynamic climate. 

We look forward to taking you along for the awareness 
ride!



 The Ultimate Investor’s Guide to Private Placements 52

#1 The State of Private Placements in Canada: In June 

2017, the OSC published the OSC Staff Notice 45-715 

2017 Ontario Exempt Market Report that gave investors 

insights into the state of Canada’s private placement  

industry. This report is a useful resource for companies 

and businesses looking to to target the Canadian private 

placement market, including businesses located outside 

of Canada particularly the US.

#2 More details about Ontario’s exempt market can 

be found here while a summary of the Ontario’s key  

prospectus exemptions can be found here.

#3 BC Securities Commission

The British Columbia Securities Commission guide to 

private placements in the province and associated risk. 

ht tp s : / / w w w. i nve s t r i g ht . org / w p - c ont e nt / up -

loads/2017/09/BCSC-InvestRight-v3-Private_Placement_

Guide_-_Revised_September_2017-1.pdf

#4 More information British Columbia’s 45-106  

Prospectus Exemptions

https://www.bcsc.bc.ca/Securities_Law/Policies/Policy4/

Group/?group=45%20106

Additional Resources for Potential 
PP Investors

http://www.osc.gov.on.ca/documents/en/Securities-Category4/rule_20170615_45-715_exempt-market.pdf
http://www.osc.gov.on.ca/documents/en/Securities-Category4/rule_20170615_45-715_exempt-market.pdf
http://www.osc.gov.on.ca/en/exempt-market.htm
http://www.osc.gov.on.ca/documents/en/Securities-Category4/ni_20160128_45-106_key-capital-prospectus-exemptions.pdf
https://www.investright.org/wp-content/uploads/2017/09/BCSC-InvestRight-v3-Private_Placement_Guide_-_Revised_September_2017-1.pdf
https://www.investright.org/wp-content/uploads/2017/09/BCSC-InvestRight-v3-Private_Placement_Guide_-_Revised_September_2017-1.pdf
https://www.investright.org/wp-content/uploads/2017/09/BCSC-InvestRight-v3-Private_Placement_Guide_-_Revised_September_2017-1.pdf
https://www.bcsc.bc.ca/Securities_Law/Policies/Policy4/Group/?group=45 106
https://www.bcsc.bc.ca/Securities_Law/Policies/Policy4/Group/?group=45 106

